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Post 1

What’s better than getting good conversions on your ads with minimal effort? You can do just that by using Facebook’s automatic placements feature. Facebook optimizes your campaign to generate the highest number of conversions and that includes placeing your ads in locations where people are more likely to convert. https://tinyurl.com/45et5zjh 

Suggested hashtags: #facebookads #socialmediatips #conversions #marketingadvice
Post 2

Are you taking the full advantage of the Facebook Pixel? If not, stop wasting time and install it! Installing the Facebook Pixel on your website is an absolute no-brainer. With it installed, you can track the actions people take on your website and you can use it to retarget website visitors. 

Suggested hashtags: #facebookpixel #digitalmarketing #marketingstrategy
Post 3

Do you know that more and more Facebook advertisers are using the Facebook Pixel, but a lot of them have simply install the base code? Doing so provides some really valuable data, but to accurately determine crucial KPIs such as cost per purchase and cost per lead, you need to add event code.

Suggested hashtags: #facebookpixel #facebookads #digitalmarketingtips #digitalmarketingfacts
Post 4

Brand building is incredibly important! Everyone wants generate leads and sales quickly from their Facebook ad campaigns - and there’s nothing wrong with that. But that doesn’t mean you shouldn’t dedicate a small portion of your budget to longer term brand building campaigns. 

Consider dedicating at least 10% of your ad budget towards building your brand on Facebook.

Suggested hashtags: #brandawareness #facebookads #marketingstrategy #budgeting

Post 5

Here’s some quick and useful advice. The best Facebook ad format for directly selling eCommerce products is carousel ads.

Suggested hashtags: #facebookads #marketingadvice #socialmediatips #digitalmarketingfacts

Post 6

One-size-fits-all doesn’t work with Facebook Marketing. You need to use the right strategy for YOUR products and services.  By consulting with an expert you can get a lot more out bang out of your budget. 

Suggested hashtags: #marketingstrategy #facebookads #digitalmarketingtips
Post 7

There’s a misconception that you should always post at peak times when everyone is online, but that’s just going to throw your content into the hurricane of posts that people are seeing. If you wait until non-peak hours to post, you’re less likely to get drowned in all the noise.

Suggested hashtags: #digitalmarketing #socialmediatips #socialmediamarketing #marketingadvice

Post 8

Focus on stories not sales! If you want your video to be viewed, you need to create some sort of value for the viewer. Videos that are purely focused on a brand, or driving sales, will likely be ignored. The best video content tells a story that connects with the viewer. 

Suggested hashtags: #videoads #videomarketing #marketingstartegy #contentmarketing

Post 9

Do you know what’s the best way to grab your audience’s attention towards your videos? It’s creating a hook at the start of the video that keeps your audience engaged. A hook is a quick preview of what’s coming up in the video.

Suggested hashtags: #videomarketing #contentmarketing #digitalmarketingtips
Post 10

Want to explain how your products or services work? Then don’t forget to include demos and tutorial videos in your marketing campaign. These will ease the customers’ concerns and ensure they feel confident in their decision to purchase. 

Suggested hashtags: #videomarketing #marketingadvice #marketingstrategy
Post 11

People love seeing themselves in videos, so why not make your customers the stars of the show? Encourage customers to create videos using your products or services, then post those videos to your social media profiles and website and make sure to tag them in it. 

Suggested hashtags: #videomarketing #marketingstrategy #socialmediatips #digitalmarketing

Post 12

Why advertise on Facebook every time and pay for to reach the same people when you can advertise to your target market on an ongoing basis for free by converting them into email subscribers?

Suggested hashtags: #emailmarketing #facebookads #marketingadvice #conversions

Post 13

Are you deep linking? In the past, if you linked to a page, you just linked to the URL. But we're seeing an increase in linking to specific passages, text fragments, navigation, jump links, things like that. 

This is becoming a popular strategy and by making deep linking part of your strategy, as opposed to just linking to the URL, it seems to be a great way of moving forward. 

Suggested hashtags: #deeplinking #marketingstrategy #seotips #digitalmarketing
Post 14

How often should I update my website's SEO? We recommend a review and optimization at least every three to six months. Blogs help keep your website's SEO score healthy, so make sure you're investing in those 👌🏼

Suggested hashtags: #SEOHack #MarketingTip #DigitalMarketing #Marketing #SmallBusinessMarketing
Post 15

Don’t forget to include emojis in your ad copy 🤩 😉. It makes your copy engaging and interesting.

Suggested hashtags: #digitalmarketing #facebookads #emojis #socialmediatip #marketingadvice 

Post 16

When it comes to writing business blogs, shorter doesn’t always mean sweeter. Longer in-depth blog posts generate 9x higher success rates in gaining new customers than short blogs do. 

To ensure your content performs as well as it possibly can, you should aim for that 1,200-word sweet spot.

Suggested hashtags: #blog #contentmarketing #marketingstrategy #seo #seotips
Post 17

Avoid using pop-up ads 🙅 Studies show that almost 70% consumers ignore pop-up ads and find these ads annoying and disruptive.

Suggested hashtags: #digitalmarketing #marketingadvice #digitalmarketingfacts
Post 18

You haven’t invested in analytics yet? Well, you are missing out on increasing your sales. Marketing statistics indicate that brands which monitor their online campaigns and adjust their marketing content accordingly are more likely to exceed their sales target and boost their sales by over 25%.

Suggested hashtags: #marketingstrategy #digitalmarketing #statistics
Post 19

Did you know... Amazon is the third largest digital ad seller?  Although trailing behind Google and Facebook, Amazon is now one of the best platforms for to run digital ads.

Suggested hashtags: #digitalmarketingfacts #amazonads #googleads #facebookads #ppc
Post 20

Want to increase your brand awareness? Then, consider using PPC ads as they can help you increase brand awareness significantly.

Suggested hashtags: #brandawareness #ppcadvertising #digitalmarketing #marketingadvice
Post 21

Don’t do this mistake🤯Over 70% of digital marketers do not incorporate behavioral data in their online ads. Behavioral data is essential for online ad targeting. It helps businesses to understand their clients and create more personal ads.

Suggested hashtags: #marketingadvice #digitalmarketingfacts #advertisingtips #targetaudience

Post 22

Organic social media reach is never easier than when people come directly to your page. If you properly engage with people and reply to their comments, you’re going to build a great reputation that will spread. 

People will look for your posts because they’ll be genuinely interested in what you’re doing. Forging that kind of bond is important for all aspects of your business, but it can create a viral effect for your organic reach.

Suggested hashtags: #socialmediatips #marketingstrategy #digitalmarketing #socialmediamarketing 

Post 23

Just because you have an established website doesn’t mean that you’ll only focus on creating new content, it’s also crucial to update existing pages or posts. 

Google likes websites that are active and up to date. This also means not having too many older dead pages on your site. Make sure there is some recent activity on all of your web pages for them to be considered valuable by Google.

Suggested hashtags: #contentmarketing #contentcreation #blog #marketingstrategy
Post 24

Without reviews, you’re at a disadvantage. Studies show that consumers are willing to purchase from businesses that have an average rating of 3 stars or better. And yet only about half of businesses take steps to get reviews on their Yelp page or other popular review sites.

Suggested hashtags: #digitalmarketing #onlinemarketing #marketingadvice
Post 25

Do you know that Google and Facebook earn more than the world’s traditional media outlets? The ad duopoly (Facebook and Google) top over $117B in ad revenue…  That’s more than every newspaper, magazine, and radio network in the world combined!

Suggested hashtags: #googleads #facebookads #ppc #digitalmarketingfacts
Post 26

The digital landscape is constantly changing, so it’s imperative that marketers are willing to learn and adapt. Take time every few months to evaluate your conversion rates across different platforms. 

Suggested hashtags: #digitalmarketing #conversion #marketingadvice
Post 27

Quick Summary…

· World population is approximately 7.6 billion
· The internet has 3.9 billion users
· There are 1.3 billion websites
· There are 3.1 billion active social media users
· On an average 210 billion emails are sent per day📧
· Over 5 billion searches are made on google daily…
· 5 billion videos are viewed per day on YouTube😵
· Facebook Messenger and WhatsApp together handle 60 billion messages a day😱

Suggested hashtags: #internetstats #marketingfacts #seo #marketingstrategy
Post 28

The most important aspect of inbound marketing is providing educational resources, particularly in the awareness stage, to offer value to your target audience in the hopes they’ll one day become customers.

Suggested hashtags: #inboundmarketing #marketingstrategy #digitalmarketingtips

Post 29

Google My Business isn’t the only business directory on the internet. Many different directories help people find local services, and you should make sure you’re listed on there. You’ll want to get yourself listed on global and national directories such as:

1. Angie’s List (now Angi)
2. Foursquare
3. Bing Places

In addition to that, locate business directories that are focused specifically on your local region. This will help you boost your search rankings and ensure that new leads can always find you.

Suggested hashtags: #googlemybusiness #digitalmarketingtips #marketingadvice #seo

Post 30

Attention! Keep your NAP information up to date. Your NAP information is your name, address & phone information. It’s vitally important that this information is consistent across the web. 

Suggested hashtags: #seo #digitalmarketing #marketingadvice
Post 31

[bookmark: _GoBack] 🌟 Quality over quantity 🌟 We can guarantee that social media platforms and followers care less about how much you post. At the end of the day, it comes down to quality. We recommend posting at least three times a week on your feed and spicing up your content with a variety of posts, stories, and reels. 

Suggested hashtags: #SocialMediaTip #TrueOrFalse #DigitalMarketing #Marketing #SmallBusinessMarketing
 

